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" You can sell a product 

with commitment but 

you can win the 

customer's trust only 

with conviction." 

AREAS OF EXPERTISE 

Sales Consulting 

Market Opportunity Analysis -
Sales Strategy Development -

Channel Development -

Distribution Expansion -

Sales Execution -

Sales Coaching 

Sales Manager Grooming -

Frontline Sales Team Training -
Incentive Plan Designing -

Individual Salesperson -
Activity Detailing 

PROFILE 

Madan strongly believes and demonstrates that 

·selling' is only the start of a relationship-building

process and should never be treated as a means to 

the end. A seasoned Sales & Distribution 

Specialist, he brings with him over 30 years of 

experience in the field of Sales, having held senior 

management positions with reputed Telecom and 

FMCG brands including Reliance, Airtel, 

Hindustan Unilever, Coca Cola and Xerox. He 

continues to work his sales experience to develop, 

evaluate and execute sales strategies for a 

myriad of organizations including start-ups, 

small and medium scale companies, and giant 

conglomerates. His laser-sharp focus on last 

mile execution and front-line sales team buy-in 

sets his style apart from the tried and tested 

sales approaches. His people skills and ability 

to think out-of-the-box add on to his 

extensive expertise and knowledge of Sales 

Management.  In addition to Sales Consulting and 

Coaching, Madan also coaches and mentors people 

for holistic and better performance in their 

everyday life.  He is a great motivator, guide and 

soft skills trainer and brings about a 360 degree 

change in people.  

Madan holds a Post-graduate Degree in 

Management along with a Master's Degree in 

Social Sciences, which rounds up his expertise 

with in-depth understanding of human behaviour 

and people development. 






